
Johnson & Placke, the 
oldest active law firm in West 
Monroe, La., is proud to an-
nounce the association of Greg 
Placke as the newest member 
of its legal team.  Greg, son of 
partner Allan Placke, has offi-
cially joined the firm’s staff of 
attorneys as of October 18.   

Beginning this month the 
firm will offer expanded legal 
services in the area of estates, 
corporate work, domestic law 
and criminal matters.  The part-
ners feel that the new addition 
to its staff will allow Johnson & 
Placke to offer a greater range 
of legal representation to its 
clients.  

“Many of our personal 
injury clients asked us to repre-
sent them with other problems. 
Because our firm specialized in 
a civil trial practice, a client 
needing representation in other 
areas of the law was usually  
referred to another attorney. 
With Greg Placke on board, we 

look forward to providing the 
services many of its clients have 

Law Firm Announces New 
Associate and New Legal Services 

So You Think You Have “Full Coverage” 
An Automobile Insurance Primer by Allan Placke 

and $10,000 property damage.  
These are commonly called 
10/20 policies.  These minimum 
policies provide little protection 
as it is quite easy to exhaust the 
limits with any kind of an injury.  
Even if no one is hurt in the 
accident, the property damage 
can easily exceed $10,000 to 
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Firm Starts  
 Newsletter 

 
This month is the begin-

ning of a newsletter the firm is 
publishing for its clients The 
purpose is to provide informa-
tion on helpful topics of public 
interest.  

The first topic, written by 
Allan Placke, and titled, “So You 
Think You Have Full Coverage,” 
discusses the area of automo-
bile insurance coverage.  At the 
end of the article is a check list 
to help analyze your present 
coverage.  

“We hope this will be a 
helpful tool to help our clients 
with the next time they talk to 
their insurance agent.  Feel free 
to share this with your family 
members and friends.” 

  Our clients are often 
confused about their automo-
bile insurance coverage and 
frequently get bad advice from 
their insurance agent.  So we 
decided to help .  Most of the 
information in the article  is 
base on actual case files.  

Notable Quotes  
 
“Say what you will about the 
Ten Commandments, you 
must always come back to the 
pleasant fact that there are 
only ten of them.”   
     H. L. Mencken 1880-1956 

insured motorist coverage, 
medical payments coverage and 
collision coverage are optional.  
It is amount of the liability cov-
erage that is important as well 
as the amounts of optional cov-
erage.  

Louisiana has minimum 
liability limits of $10,000 per 
person, $20,000 per accident, 

Many times when I ask a 
client about his automobile li-
ability insurance after an acci-
dent, the client tells me that he 
has "full coverage."  They are 
usually shocked when I tell them 
that there is no such thing as 
"full coverage" in Louisiana.  
Every driver is required by law 
to carry liability insurance.  Un-

Greg Placke 



the other vehicle.  The person 
at fault in the accident is re-
sponsible for any damages that 
exceed his limits of coverage. 

How much liability cover-
age should one carry?  It de-
pends on your assets and eco-
nomic condition.  The more 
assets that you have, the more 
coverage you need.  Your in-
surance agent should be able to 
provide you with guidance as 
to the right amount of cover-
age.  Many companies will sell 
you an umbrella or excess 
liability policy fairly cheaply if 
your limits are $100,000/
$300,000 or above.  The cost 
of an excess or umbrella policy 
is quite cheap and well worth 
the price.  It covers you if you 
injure someone and the dam-
ages exceed the limits on you 
automobile policy. 

Louisiana probably has 
more uninsured drivers than 
any state with the exception of 
Mississippi.  Louisiana also has 
the lowest automobile mini-
mum limits in the United 
States.  Uninsured motorist 

(Continued from page 1) coverage provides benefits if 
you are injured or damaged by 
an uninsured driver or one that 
does not have enough insur-
ance to cover your losses.  No 
one should be without unin-
sured motorist coverage in 
Louisiana.  Most of the cost of 
an automobile policy is for 
liability coverage and uninsured 
motorist coverage is cheap.  I 
would recommend that you 
carry as much as you can af-
ford.  Uninsured motorist cov-
erage follows you so you have 
the coverage if you are a pe-
destrian or in someone else's 
car when injured by an unin-
sured motorist.  Uninsured 
motorist coverage also covers 
you if you are injured by a hit 
and run driver and there is 
physical contact or if an inde-
pendent witness saw the acci-
dent.  Do not carry economic 
UM only as it affords very little 
protection and only covers 
your economic losses such as 
lost wages but not pain and 
suffering, scarring, disability, 
emotional distress, and other 
injuries.  Carry uninsured mo-

torist coverage that affords you 
full protection from an unin-
sured motorist.  

Medical payments cover-
age provides for payment of 
your medical expenses if you 
are injured in an car accident.  
It does not matter who is at 
fault in the accident.  It will pay 
your medical bills up to the 
amount of the medical pay-
ments coverage that you carry.  
There is no deductible so it is 
better than most health insur-
ance policies.  It also supple-
ments uninsured motorist cov-
erage.  Again, your insurance 
agent should be able to recom-
mend the amount you should 
carry.  

Collision insurance cover-
age covers the damage to your 
vehicle regardless of fault.  
Whether to carry this coverage 
depends on the value of your 
vehicle balanced against the 
cost of the coverage.  The 
more your vehicle is worth, the 
more incentive and need to 
carry collision coverage.  Again, 
your agent can advise you if 

Let’s take a look at a few samples of insur-
ance policies being delivered in Louisiana.  The 
following examples are actual copies of policies 
in client files.  There are included as illustrations 
of what you should watch for when purchasing 
automobile insurance.      

The first example is taken from  a State 
Farm Automobile Policy.  Here the agent proba-
bly talked the owner of the vehicle into saving 
money by selecting UEO (Economic Only Unin-
sured Motor Vehicle) coverage. 

  What does this mean?  If this vehicle is hit 
by an uninsured vehicle, which we know is highly 
likely in Louisiana, State Farm will only pay for 

out of pocket expenses, and loss of income 
(economic losses).  There will be no recovery 
for the passengers injuries, disability or death.  
Thus to save, let’s say, $150 a year for Uninsured 
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“Louisiana 

probably has 

more uninsured 

drivers than 

any state with 

the exception 

of Mississippi.”   

Page 2 Johnson & Placke L.L.P. 

“The owner of this 

vehicle, his family, 

and any passengers 

are uninsured to 

the tune of tens of 

thousands of dollars 

should they suffer 

serious injury, 

disability or, God 

forbid, death, at 

the hands of an 

uninsured driver. ”   

No Bodily Injury Uninsured 
Motorist Coverage 



Motorist Bodily Injury Coverage, The owner of 
this vehicle, his family, and any passengers are 
uninsured to the tune of tens of thousands of 
dollars should they suffer serious injury, disability 
or, God forbid, death, at the hands of an unin-
sured driver.  

What the agent is doing is reducing State 
Farm’s damage exposure by pretending to do his 
policyholder a favor.  Notice the carefully 
worded language employed here: UEO Economic 
Only Uninsured Motor Vehicle combined with 
the term Bodily Injury 10,000/20,000. How many 
people understand that Economic Only does not 
cover Bodily Injury but only economic losses 
suffered in connection with a bodily injury. The 
insurance agent has talked this policyholder into 
waiving the only protection he, his family and 
passengers have against an uninsured driver. The 
sole motive here is to reduce the insurance com-
pany’s exposure to legitimate claims.  

Lower Uninsured Motorist Coverage 

Let take a look at another policy, this time 
from All State.  In this instance the policyholder 
has done much better, either through being in-
formed, or more unlikely, having an insurance 

agent that is looking after the policyholder’s best 
interest.  The good part about this policy is that 
the $100,000/$300,000 limits of liability insur-
ance, will make the owner eligible for an excess 
insurance policy.  This is insurance coverage, 
usually in amounts of $1,000,000 or more, which 
can be purchased if the policyholder has underly-
ing coverage in the amount of $100,000/
$300,000.  The benefit is that excess coverage 
for such large amounts is generally very cheap 
when compared to the base policy.  

Another strong point is the coverage for 
Uninsured Motorist Insurance for Bodily Injury,  
which in this case is $25,000/$50,000.  Notice 
the premium for this type coverage is only 
$68.00 per policy period.  When you see what a 

(Continued from page 2) bargain it is, you start to understand why the 
insurance industry tries its best to discourage 
such coverage.  Alstate also gets points in this 
instance for laying out the coverage clearly in 
the declaration.  

The down-side to this policy is that once 
again, the policy holder has elected to reduce 
the only insurance which provies coverage for 
himself, family and friends, in the event they are 
victims of an uninsured motorist.  By law, the 
insurance company, in this case Allstate, had to 
offer the policyholder the same amount of unin-
sured motorist coverage as his liability coverage 
which is $100,000/$300,000.  If the policyholder, 
(usually following his agent’s suggestion) selects 
less that this amount state law dictates that he 
must sign a document declaring that he has 
made such a decision.  

   Policy Hides  Lack of Coverage 

The biggest problem for the policyholder 
arises when no uninsured motorist coverage is 
selected.  In that instance there would be no 
mentiion of the uninsured motorist coverage 
since it would not print at all.  A better system 
would have Uninsured Motorist Coverage Bod-
ily Injury - Declined.  This would give the unin-
formed policyholder notice that he did not have 
“full coverage.”  

Take for the instance the sample of the AIG 
policy below.  Here the policyholder has 

declined uninsured motorist coverage and the 
declaration makes no mention of its existence.  
The uninformed policyholder would probably 
take a quick glance at this declaration page, and  
seeing that all items have an amount beside 
them, would mistakenlty think, “ I have full cov-
erage.”  Rest assured that if the insurance indus-
try wanted you to have this coverage, there 
would be more print on this page boldly declar-
ing, one way or another, that the policyholder is 
“uncovered.”  

(Continued on page 4) 
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“Unless a person 

had the good for-

tune to have an hon-

est insurance agent 

or the misfortune to 

have been hit by an 

uninsured motorist, 

he probably does not 

understand unin-

sured motorist  

coverage .” 
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a case, it can be given to him 
on a standard CD or DVD. 

We also make heavy use 
of the internet. This gives us 
the ability to communicate 
almost instantly with our cli-
ents and other attorneys.   
Documents and exhibits can 
easily be sent over the internet 
for review and approval.   

Beginning in 2008 the U.S. 
Federal Courts are requiring 
that all pleadings be filed by 
using the internet.  Because of 
our commitment to technol-
ogy, Johnson & Placke is fully 
prepared to meet this new 
requirement.  

While lawyers are not 
traditionally known for their 
high-tech skills, Johnson & 
Placke has invested heavily in 
technology in order to pro-
vide the best quality legal 
services to its clients.  
Around 1999, we began a 
process of scanning every 
document that came through 
the door so that we could 
put it on the computer.  By 
doing this each lawyer in the 
firm as well as certain staff 
members have access to 
every document in a case 
through a computer connec-
tion.  Should a client desire a 
copy of his file at the close of 

We also have a web site.  
In order to get information 
such as that contained in this 
news letter, we are making 
preparations to have each issue 
published on our website, so 
our clients and any other inter-
ested parties can have access 
to the information.  

Information on Technology Services for Our Clients 

Johnson & Placke L.L.P.  

We’re on the web 
JohnsonPlacke.com 

  Coverage Hidden  By Confusion 

Our final example disguises the coverage by 
showing everything.  Farm Bureau puts every 
type of coverage possible on its declaration page 
accompanied by a check box to indicate cover-
age.  While this approach would seem to address 

the problem discussed above, in practice, only a 
policyholder armed with a magnifying glass and a 
a code book on abbreviations could determine 
the coverage provided by the policy.  Thus the 
unfortunate policyholder is left but one choice - 
trust his insurance agent to see that he has “Full 
Coverage.”  

Based 

experience, we 

estimate that 

95% of the 

people in 

Louisiana do 

not fully 

understand 

insurance 

coverage.  

Do not feel bad if you have a hard time 
understanding an insurance policy.  Based experi-
ence, we estimate that 95% of the people in 
Louisiana do not fully understand insurance cov-
erage.  Unless a person had the good fortune to 
have an honest insurance agent or the misfor-
tune to be hit by an uninsured motorist, he 
probably does not understand uninsured motor-
ist coverage . Because of this most people rely 
on their agent to “keep them covered.” Trusting 
your agent, in can get you into a lot of trouble.  

 It is obvious that the insurance industry 
does not like uninsured motorist bodily injury 
coverage from the numerous ways it attempts to 
discourage its policyholders from selecting such 
coverage.  Yet, we know from  a legal standpoint 
there is  no coverage that is  more important for 
the policyholder and his family. 

At the end of this newsletter you will find a 
checklist to help you the next time you talk to 
your agent about automobile insurance.  Try it 
and see if it makes a difference. 

Conclusion:   
Trusting your agent, in can get you into a lot of  trouble. 


